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RESERVE YOUR RIDE TODAY

US: +1 914 738 1200
UK: +44 20 3286 3212

Toll-free: +1 800 828 8283

reservations@limousinesworldwide.com
dispatch@limousinesworldwide.com

We are a  providing services in . 
Whether you need ground transport for a , quiet travel between business 

meetings, or just want to show up in style to your night on the town, we have you covered
We provide  for each reservation and our customer service 

team is friendly and knowledgeable.

WWW.LIMOUSINESWORLDWIDE.COM

www.novajetsusa.comOperating at Orlando International Airport | KMCO | FL | USA

Independent aircraft advisory representing clients through every stage of 
Global Capability. Personal Commitment.

mailto:reservations@limousinesworldwide.com
mailto:dispatch@limousinesworldwide.com
www.limousinesworldwide.com
www.limousinesworldwide.com
https://www.novajetsusa.com
https://www.novajetsusa.com


For a complete gallery of photos from the event visit: www.bizavltd.com/bizav-events/nbaa2025party

BizAv Events

Bringing an event of this magnitude together requires commitment, 
collaboration, and the support of the wider industry. BizAv Media extends 
its sincere thanks to its sponsors, partners, and the exceptional team at 
the Hard Rock Café, whose professionalism and dedication helped make 
the evening a resounding success. The NBAA 2025 Networking Event
didn’t simply build on previous years — it set a new benchmark, firmly 
establishing itself as one of the defining social and networking highlights 
on the business aviation calendar. |BAM
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https://firstclasscars.co.uk/


Bringing Cabin 

Humidification

to

Business 

Aviation 

Interview with Eric Beverage, incoming next-generation leader within sales for 
CTT Systems. And Peter Landquist, the outgoing first and original generation, 
number one employee and leader within CTT Systems

Q
: Eric, you’re stepping into a critical role 
following Peter Landquist’s decades of 
leadership and wisdom. How are you 
approaching this transition, and what 
excites you most about taking on these sales 
responsibilities within CTT?

EB: Those are definitely big shoes to fill — in 
fact, I’m not sure anyone could ever fill the shoes of Peter 
Landquist. It will for sure take a team, and luckily, we have 
a great team being led by our CEO, Henrik Hojer. I’ll be 
taking on the bulk of Peter’s VVIP and Business jet accounts, 
but our CCO Ola Haggfeldt and several others have already 
taken many responsibilities from Peter as well. This was 
essential because I can assure you, it’s a daunting task, but 
we are absolutely up for it. The task has been made easier 

since Peter has been slowly training us and transitioning 
responsibilities to all of us over the past couple of years.

Peter and I have worked side by side for some 15 years in total now 
within the VVIP and OEM Business Jet industry. When I was at 
Collins Aerospace, CTT was already closely partnered with us, 
so joining the company felt like a very natural transition. Th e 
fi rst couple of years were about immersing myself in the products 
and systems. CTT operates in a deeply technical space — much 
more in mechanical systems than my previous electrical-systems 
background — but because it’s all engineering-driven, I could 
relate and adapt quickly to the challenges and the potential.

And the potential really is enormous. Having the correct 
humidity level in the aircraft cabin isn’t a “pretty seat” or a 
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“ I’m not sure anyone could ever fill the 
shoes of Peter Landquist. It will for sure 
take a team, and luckily, we have a great 
team being led by our CEO, 
Henrik Hojer.”

H u m i d i f i e r
B y  C T T S y s t e m s

- E r i c  B e v e ra g e

“shiny cabin feature”, it’s invisible, but having humidification 
transforms passenger comfort and wellbeing. Dry air at 
altitude is tougher on the body than most people realise: it 
dries skin, irritates the throat and nasal passages, as well as 
many other negative effects on the body, which is something 
many passengers don’t even know or realise.
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A dehydrated body will make you far more susceptible 
to catching colds, flu, or other viruses after you leave the 
aircraft and mix with people in the airport or any other 
face-to-face environment. Your body’s first line of defence is 
compromised when exposed to prolonged dry environments. 
This has been proven by many studies. 

So, a key part of my role as Senior Director within CTT is 
customer education: explaining why humidity matters, 

why dehumidification also matters, and how CTT systems 
quietly improves every part of the flight experience. Just to 
take dehumidification for a moment, dry air is not good, 
but neither is excess condensation, which always forms on 
the skin of the aircraft during high altitude flights. This 
may cause corrosion of components over time, as well as 
adding weight to the aircraft. So, both have to be taken into 
account and dealt with, which is what CTT has specialised in 
since the 90’s. 

Q: One of the biggest recent milestones has been 
securing agreements with both BBJ and ACJ. What does 
this mean for CTT’s future?

EB: It means a great deal — and honestly, it’s the result 
of years of work. Peter began those conversations with our 
partners at BBJ and ACJ many years ago, and so I supported 
him once I came onboard with CTT back in 2023 as we 
pushed it across the finish line together. Boeing, as you can 
imagine, moves carefully and methodically, and so there 
were a lot of engineering details to sort out, a lot of “crossing 
T’s and dotting I’s” before our partnership was finalised. 

But now, going forward, all 737 MAX aircraft — the core BBJ 
platform — will be delivered with our CTT System to their 
selected VVIP completion centre. For ACJ, we are just shy of 
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787-Zona l -Dr yer
B y  C T T S y s t e m s

“ Peter began those conversations with our partners 
at BBJ and ACJ many years ago, and so I supported 
him once I came onboard with CTT back in 2023 as 

we pushed it across the finish line together.”

-  E r i c  B e v e ra g e

universal adoption, as it’s an option the customer will select 
through ACJ. So far, around 98 percent of clients have taken 
the option; the small number who didn’t take our system 
option simply aren’t flying long enough legs to justify it. 
For flights over a couple of hours, the comfort and health 
benefits of having humidification speak for themselves.

Th is validates the long-term vision CTT had from the early 
1990s onwards. CTT spent decades laying the foundation, 
proving reliability, proving effi  ciency, and demonstrating 
measurable health and maintenance benefi ts. Now we’re at a 
point where major OEMs are starting to see humidifi cation/anti-
condensation as a baseline part of the premium cabin experience.
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Q: You’ve mentioned a renewed push into the business 
jet market. What’s the strategy there, and what kind of 
reception are you getting?

EB: We’re campaigning aggressively in the large-cabin 
segment — aircraft in the Global 6500, G650, and/or larger 
OEM airframe. These airframes are the long-range platforms 
with clients who really feel the effects of cabin dryness. And 
yes, we’re finally reaching the right people inside the OEMs.

First, you have to win over the technical, human-factors, 
and passenger-experience teams. Only then do you reach 
the decision makers. But that momentum is building. Many 
people we meet — even those deep within the business jet 
OEM world — simply haven’t thought about humidity. They 
focus on fresh air rates, not realising that fresh air at 40,000 
feet is effectively drier than the Sahara Desert.

“Health is wealth” is becoming a meaningful mindset. If an 
operator or their customers can land aft er a 12-hour fl ight 
feeling hydrated, clear-headed, and less susceptible to illness, 
that’s a competitive advantage. Th e Flight crew will also benefi t 
from having humidifi cation in the aircraft , as they are exposed 
to the environment just as much or more than the passengers.

They handle long, demanding schedules; dry air doesn’t 
help alertness or long-term comfort. That’s why flight 
deck and crew-rest humidification are being adopted more 
aggressively in the air transport market. Premium cabins — 
especially first class — are following the same curve.

CTT intends to be the partner that brings that capability into 
the OEM business aviation in a scaled, standardised way.

Q: From a leadership standpoint, what does this next 
chapter at CTT look like for you personally?

EB: Honestly, it’s energising. After years inside very 
large corporations, it’s refreshing to be in a company where 
communication flows quickly, and leadership decisions 
actually move. I have direct access to our CEO and the rest of 
the senior team. I missed that agility from my early career in 
smaller companies many years ago.

Crucially, we’re building on an incredibly solid 
foundation. Peter asked me to join because of our past 
working relationship, and he knew the company was 
ready for deeper OEM integration and a global push that 
aligns with the air transport and business jet priorities 
of the new next generation of owners, operators, and 
passengers.

PL: We’ve already made major headway with the biggest 
names in aviation. We are scaling, innovating, and helping 
the industry understand that “invisible comfort” is just as 
vital as anything you can see or touch in a cabin.

And as reconstruction and travel growth eventually 
accelerate across the globe, we expect wellbeing-driven 
cabin specifications to expand, not contract. There’s real 
momentum behind this segment. |BAM
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S E R V I C E S

email: info@citadelaviation.com
www.citadelaviation.com

www.citadelaviation.com
www.citadelaviation.com
mailto:info@citadelaviation.com


https://townsendleather.com/
https://townsendleather.com/



