


























Q: You mentioned the vast experience of your sta
earlier. Can you tell me a little more about that?

WA: Our team averages about 17 years of metal finishing
experience, and are experts with nickel, chrome, gold, gold
alloys, silver, and other precious metals. We rely on the team
that has perfected their art to train our new members. It is
next to impossible in our business to find staff with prior
experience. You have to bring them in and train them. Once
they are in, we try to make this the kind of company you
want to stay in for your whole working life.

Q: Whates next, Weylan?

WA: | recently purchased two other businesses, namely
Lou Martin and Associates and Technical Composite
Corporation. The whole idea is to diversify our operations,
so that we have more than just plating to offer.

Lou Martin designs and manufactures cabin shell kits as well
as decorative window shade systems for the aircraft interiors
market. Over their 46 years in business, they have developed
a product portfolio for nearly every passenger airframe
manufactured in the last 60 years.

As an FAA approved Parts Approval Holder (PAH), their
catalogue includes various PMAss & STCes for window shade
systems and their installation.

Technical Composites have a very alent business. ey
manufacture composite panels for the airciaterior market.

eir product catalogue includes: Flat Panels, vacuum formed
shell kit panels, as well as variobsrglass support components.

Panel compositions include a varied array of lightweight materials
including: Aluminium honeycomb for oors and cabinetry; as
well as Nomex honeycomb & Divinycell widely used for shell
kits and cabinet fronts for example.ey have designs oihe for
panels ranging from 1/16Z in thickness up to 1Z.

We inherited a strong tearof skilled employees between
the two acquisitions. | knew both companies well enough
to form the view that with the customers we already have,
they would be a good fit. Those deals complete at the end
of April, so this is very much new territory for us, though of
course both companies are very experienced in what they do
with over 70 year of industry experience between them. The
acquisitions include the buildings and the land they sit on.

Q: With those acquisitions | imagine you are pretty
con dent that the current level of business in the sector
is going to continue for the foreseeable future?

WA: Things are definitely very busy in business aviation
right now. Business is good and | certainly hope it continues
that way. | have a lot invested right ngwAv
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All of AERISTO's inventoried leather articles have been
Greenguard Gold certified and are sourced from premium
South German bull hides. The picturesque region of Europe
is known in the industry for its large, clean raw material
ideally suited for high-end upholstery projects.

AERISTO has also become the go-to specialist for custom
leathers- whether pertaining to color, texture or technical
requirements. Design oriented services such as leather,
quilting, perforating, embroidery and embossing are also
done in-house for quick turnaround times.
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Your success Is driven
by staying connected.
Why accept less at 40,000 feet?

Affordable high-speed connectivity for @fﬁ%m@
every business aircraft, everywhere. ?‘ . W ¢ < LEARN MORE
gogo.to/otm @!’*
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