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Q: What was the rationale for the deal?

JP: Our position is that we believe the future for
connectivity to be hybrid in nature, combing geosynchronous
with other networks. However, one of the great things about
our geosynchronous positioning, as things currently stand,
is that we are not wasting energy blasting out connectivity
in the deserted areas of the worldes surface, such as the deep
oceans, where very few ships or aircraft travel.

This means that we can focus that energy on hubs that are
major flight paths for business aviation, providing a better
service for our clients.

The trouble with LEO-only networks, by contrast, is that
because you have to blanket the globe with them, you end
up using a lot of energy covering areas that have no, or
almost no, aircraft passing through them. You end up using
a similar amount of energy over the open oceans to that
which you would use covering, say, Paris Le Bourget, to no
oness benefit.

The other major advantage that our high-capacity satellites
give us is the ability to provide a solution to latency issues. If
you do not have the large, flexible capacity that we have, then
high-traffic, high-demand routes slow the data traffic down.
You end up dropping connectivity and getting shut out.

Bl We believe the future
for connectivity to be
hybrid in nature, combing
geosynchronous with
other networks.Z

Another attraction for us was the fact that Inmarsat has a plan
for highly elliptical orbits. These orbits go over the poles, so
that will give us polar coverage. As for the two organisationse
networks, we both have geosynchronous satellites and we
both have Ka-band networks. So it makes sense to combine
them. This acquisition means we can be more efficient, it
gives us a single plan for multi-orbit networks, to the benefit
of flyers globally.

We already have the highest capacity network in business
aviation and this is key. What drives a great experience for
users is high capacity and you need to be able to deliver this
to multiple aircraft at the same time.

A year or so back we were delivering better than 20Mb on

average to the aircraft. Today our typical speeds are greater
than 30Mb. This represents a 50% increase in connectivity
to the cabin. That is enough for users to do live streaming,

video conferencing and whatever else they want to do.

At the same time, we are keen to stand behind our service
distributors. We provide them with Service Level Agreements
that guarantee a minimum connectivity to the cabin. Plus, we
are increasing our SLAs by 50% as well. This gives users of
Viasat confidence that their connectivity, which is already
very good, will keep getting bettgam
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AERISTO’s Expanded Perforation Services

We are pleased to introduce our expanded,
decorative leather perforation services. As a tenured
leather supplier known for our commitment to
exceptional quality, we have invested in state-of-
the-art technology to further our reputation as the
design leader in the leather industry. With over 50
standard perforation tools to choose from and the
expertise of our in-house design team, we ensure a
personalized approach to every project..

Join us as we redefine the possibilities of perforated

leather. We look forward to working with you.
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Built for all of business a‘viation,
by the best in b@siness aviation.
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