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�4 Passenger and Crew Assistance

�4 Passport and Customs Assistance

�4 Airside ground transportation in VIP cars

�4 Passengers and baggage transfer to main 
terminals, St Exupéry railway station and 
helipad

�4 Booking of limousines, taxis, hotels (with 
crew rate), car rental, aircraft, helicopters

�4 Conference rooms for on-site meetings

�4 Transfer to the Alps ski resorts (limousines, 
luxury 4WD, helicopter)

�4 Comfortable, fully equipped lounges 

�4 Catering services 

�4 Interior and exterior aircraft cleaning  
services

�4 Liaision with Fuel Supplier (A1 Jet fuel)

�4 Weather and NOTAMS briefing

�4 Maintenance•s Oganization

�4 Cargo handling / Warehouse

YOUR PERSONAL CONTACT :
Tel. 24/7: +33 661 616 904
Email: space@spaceaero.net

FURTHER INFORMATION UNDER WWW.SPACEAERO.NET

Lyon Saint-Exupéry Airport (LFLL/LYS) based, SPACE Executive Handling specialty  
includes : corporate, VIP, government and ambulance flights.
We fulfill any requirement quickly and reliably.
Our team is dedicated to make your life easier, but we can achieve much more for you!

GROUND HANDLING SERVICES :
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Home from home 

for helicopters
Mike Renz, President and CEO, Analar Corporation, on running a unique, 

dedicated helicopter FBO 
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PROFILE … ANALAR CORPORATION

INTRODUCTION

Analar Corporation was founded over 40 years ago, having 
been incorporated back in 1978. Over that time the company 
has seen some huge changes. It began as the corporate fl ight 
department for a major Fortune 500 company, Church & 
Dwight, a major household goods company. 

Probably the product they are best known for in the US is their 
Arm & Hammer baking soda. Analar was set up as the group’s 
corporate fl ight department in 1978.

Mike Renz started out his career as a maintenance technician 
and then obtained his commercial pilot’s license while 
working for Ramapo Helicopters, one of the largest helicopter 
maintenance shops in the Northeast US. 

Coincidentally, the company also maintained Arm & Hammer 
helicopters, and the client became interested in the fact 
that Mike Renz was both a skilled helicopter maintenance 
technician and a pilot. He became director of maintenance 

and Helicopter Captain for Arm & Hammer. Shortly aft er, he 
qualifi ed as a fi xed-wing pilot as well. In 1993 Arm & Hammer 
decided to slim down its fl ight department and then two years 
later it decided to close the fl ight department completely. 
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Renz made the company an offer for the Analar part of 
the business. It had a steady book of charter business, and 
in 1995 he launched the company. At that stage, Analar 
already had a reasonable amount of maintenance business. 
In 2003, Renz decided that the market in the New York area 
needed a helicopter-only FBO. This was built at Kearny and 
consisted of an initial 30,000 square feet of hangar space for 
helicopters. 

Phase II saw the addition of more ramp space, plus a 10,000 
square-foot offi  ce complex and an additional 44,000 square 
feet of hangar space. 

Q: Mike, how is the helicopter FBO doing, and more 
generally, how is the demand for helicopter services in 
your area?

MR: Th e Kearny Heliport is going well, with 100% capacity 
currently, which is a good sign. Th e charter business took a hit 
during COVID but we managed to survive the fallout despite 
many small businesses closing in the NY area. Analar has always 
been able to survive these types of obstacles due to its ability to 
sustain our business from within our own organisation. Th is is 
mainly due to our unique ability to maintain and manage our 
own helicopters. Plus, we have a large book of business from 
outside operators and other aircraft  owners.

Q: When we last spoke you had around 35 helicopters 
based at your FBO, with 8 of these being Analar. Have 
you added to those numbers and how is the charter/
sight-seeing market doing?

MR: That’s still pretty accurate, we are looking to add a 
couple more aircraft into the FBO within the next 12 months.

http://www.aircabin.com/
http://www.aircabin.com/
mailto:info@aircabin.com


“ Analar has had a 
maintenance department 
for over 30 years and 
provides maintenance 
services to not only our 
own managed fleet but 
also to outside customers 
and clients.”
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Q: Let’s talk a bit about the advantages of hot fuelling 
and why it is that Analar has the right to hot-fuel 
helicopters?

MR: The advantage of HOT Refuelling is that we don’t 
incur any extra cycles (Starts) on the helicopter, which 
prolongs the longevity of the engines. Starting and stopping 
all the time creates a lot of wear and tear on the engines. 

HOT Refuelling is also attractive to the customer or operator 
because we can do a rapid turn on fuelling and they can 
continue within minutes to their next mission. Th ere are no 
restrictions for HOT Refuelling as long as certain requirements 
are met, including, but not limited to, Engines at idle, no 
smoking, no passengers on board while fuelling is in progress, 
and aircraft  is grounded properly.

Q: What can you tell us about facilities for crews and 
how important those facilities are?

MR: We have crew cars available for crews so they can go 
locally to get food or run errands, we have a crew pilot lounge 
with TV, Vending machines, coffee and tea, and snacks. Our 
facility is also equipped with showers and bathrooms, plus 
free Wifi for internet access.

Q: How far along are you to extending your certifi cation 
to a full jet capability charter certifi cation? What would 
that bring you?

MR: Analar is in the process of extending its Part 135 
operations to include fi xed-wing. Th is has been in the works 
for several months and hopefully, we will be able to complete 
this in short order. Th e addition of fi xed-wing will be quite 
huge for us and will complement the helicopter side of things. 
We currently broker out a lot of fi xed-wing business and having 
that capability in-house will make a big diff erence to us.

Q: What can you tell us about Analar’s maintenance 
capabilities?

MR: Analar has had a maintenance department for over 
30 years and provides maintenance services to not only our 
own managed fleet but also to outside customers and clients.

Q: What is your view of the current state of the bizav 
sector? Are you optimistic about the year ahead?

MR: We are somewhat optimistic for the future given the 
fact that we are looking to expand our horizons with additional 
helicopters and the coming fi xed-wing business. We always look 
forward each year to expanding and growing our business. |BAM
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https://www.sionaeroport.ch/en/


E x p a n d i n g  

across Africa
Dawit Lemma, Founder and CEO of Krimson Aviation, talks to  

Jane Stanbury about a period of dramatic growth
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INTRODUCTION

Based at Addis Ababa Bole International Airport, Krimson 
Aviation offers a full spectrum of aviation support services. 
Dawit Lemma, Founder and CEO is committed to delivering 
service excellence combined with care and discretion which 
has led to the company’s extraordinary success story so far. 

JS: Where is Krimson now compared to a year ago?
DL: Krimson has been through a period of dramatic 

growth in the last twelve months.  We’ve moved office, 
expanded the team and expanded our business into 45 
airports in 24 African countries. 

In 2021 we handled 1,143 flight-related operations and 274 
ground-related requirements, in what was our best year yet. 
We are now the largest African flight support company in 
terms of geographic footprint and the number of airports 
served, for business aviation. Our growth certainly indicates 
customer confidence in the Krimson team, and in business 
aviation in East Africa and beyond.  

Our service portfolio has grown too.  As more international 
businesses explore commercial opportunities in Africa, the 
demands on our services have grown. In addition to ground 
support, trip planning, concierge, and medevac support, 
we are now providing consulting services to support best 
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practice flight operations. This service is being optimised by 
existing African stakeholders seeking to generate competitive 
advantages as well as new operators looking for partners on 
the ground in Africa. 

JS: What plans does Krimson have in Africa? 
DL: Following the increased demand for business aviation, 

Krimson is looking to extend its physical presence into at least 
ten countries outside of Ethiopia by developing African FBO and 
MRO services. Familiar business aviation destinations including 
Nigeria, Kenya, Egypt and South Africa are in our sights, and 
we’re exploring possibilities in evolving business aviation nations 
such as Tanzania, Uganda, Rwanda, Senegal and Ghana. 

We believe Krimson has a unique proposition in that our 
services are local, but our perspective is international, and 
this experience offers valuable support for operators seeking 
international standards at ground level. That’s been our 
platform for success in Ethiopia and we now plan to take this 
philosophy to other countries in Africa. 

An increasing number of financiers are discovering the 
value of business aviation and understanding how it drives 
economies. They are intrigued by the possibilities of investing 
in the sector so it’s a good time to expand. 

JS: Are you expanding outside of Africa?
DL: Yes! We are firmly planting a footprint in the USA and 

South America. We have already recruited for senior levels, 
with the posts of President, Chief Development Officer, 
Chief People & Strategy Officer, and Chief Operating Officer 
positions filled. We are currently establishing an Advisory 
Board with members from all around the world. The Board 
represents multiple sectors, including finance, development, 
aerospace, legal, and international trade. 

TO BE THE LEADER IN 
THE DESIGN AND MANUFACTURE 
OF QUALITY MECHANICAL DEVICES

Visit www.sealth.com for contact information
Visit us at NBAA-BACE 2022: Oct 18 -20 Booth #2818

https://sealth.com/
https://sealth.com/
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Our goal is to evolve our business in a very particular way 
that focuses on diversity and community engagement, CARE 
(Consider All Responsibilities Everywhere), and future 
flight, while offering legacy FBO and MRO services. We 
will be bringing a wealth of added value to our company 
development that we hope will attract new blood to the 
industry and build a future aerospace workforce too. 

JS: What is the state of business aviation in Africa 
right now?

DL: We are seeing significant growth all over the African 
continent, not just in the traditionally high-activity locations. 
The progress and development of smaller pockets of activity 
is now spreading across the entire landmass. 

One element playing a key role in the sector’s advance is 
the change in government perception of and interaction 
with the industry. At one point every country had diverse 

regulations and standards, making travel within the 
continent a logistical nightmare. Although it can still be a 
challenge, I am seeing governments beginning to understand 
the value our sector delivers and Single Skies conversations 
are becoming a reality.  

The growth of the economy is now transcending politics in 
most countries, and we can come together to find common 
solutions to accelerate growth for everyone.

The investment in aviation infrastructure is evidence of this 
new way of thinking. We are beginning to see investment 
in new FBOs and airports. In addition, local FBOs are 
aiming to work using internationally recognized standards. 
Managing customer expectations is crucial to our continued 
success and where we can establish international standards, 
this will only create strong foundations for future growth by 
generating confidence in local capabilities.



“ I make it a point to participate in panels 
and industry events to share our story with 
others in the industry to demonstrate how 

persistence and positivity can lead to 
even more success.”
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JS: How are you contributing to African Business 
Aviation beyond commercial activity? 

DL: We are always focused on offering our customers and 
our community more. For clients, that means developing 
our portfolio of services so that even when their needs 
change, their service provider can remain the same. For our 
community, we are devoted to raising the profile of aviation 
within our continent and to being an influential voice for 
aviation and Africa.

I make it a point to participate in panels and industry events 
to share our story with others in the industry to demonstrate 
how persistence and positivity can lead to even more success. 
In developing markets, you are helping develop the industry 
in the region, while simultaneously developing a local 

homegrown workforce that is likely to stay within the region 
and push the next generation of aviators forward.

Krimson is also a European Business Aviation Association 
Ambassador. The initiative sees industry leaders join 
dedicated workshops and forums to address the greatest 
challenges and opportunities for business aviation in Europe. 
Our experience managing flight movements between, and 
within, the two continents helps to define best practices and 
effective flight management. |BAM

RESERVE YOUR RIDE TODAY

US: +1 914 738 1200
UK: +44 20 3286 3212

Toll-free: +1 800 828 8283

reservations@limousinesworldwide.com
dispatch@limousinesworldwide.com

We are a  providing services in . 
Whether you need ground transport for a , quiet travel between business 

meetings, or just want to show up in style to your night on the town, we have you covered
We provide  for each reservation and our customer service 

team is friendly and knowledgeable.

WWW.LIMOUSINESWORLDWIDE.COM

http://www.limousinesworldwide.com/
http://www.limousinesworldwide.com/
mailto:reservations@limousinesworldwide.com
mailto:dispatch@limousinesworldwide.com


Register Today: @ .aero  |    |    |  Follow us on: 

The Hub of 
Business Aviation

MEBAA Show, the Middle East’s leading 
business aviation event is back again 
this December - bringing the business 
aviation community together in person 
to take advantage of the enormous 
growth predicted for this sector.

06–08 December 2022
DWC, Dubai Airshow Site

#MEBAAShow

mailto:visitors@dubai.aero
https://www.mebaa.aero/
https://www.facebook.com/MEBAAShow
https://www.linkedin.com/company/mebaa-show/
https://www.instagram.com/mebaa_show/
https://twitter.com/MEBAAshow
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Contact us: +49-2151-65083-82 · www.mototok.com · info@mototok.com · US and Mexico: +1 916-580-4977 · paul.acri@mototok.com ·  fb.com/MototokTugs

FULLY AUTOMATIC
SENSOR-CONTROLLED
HYDRAULIC PLATFORM.

Mototok has revolutionised the world of hangar and apron towing:

→ Fully electric drive and remote controlled
→ Extremely handy, extremely safe
→ Robust frame made of high-quality steels

→ Fully automated, sensor controlled and 
hydraulic loading function of the nose 
gear with one click

Make the most of your space in the hangar!

Mototok loads and lifts the nose 
gear of your aircraft within a few 
seconds – fully automatically.

Engineered 
Made Germany

and

in

Passion.with

Innovative remote controlled
electric driven tugs

70,000 sq.ft. Hangarage   
now completed
NEW
NEW
NEW

LOWER

LONGEST
SEVEN DAYS

Heliport

Tel. +44 (0) 1865 290 600 

New 70,000 sq.ft. Hangarage
Major Development Program

www.londonoxfordairport.com
www.londonoxfordairport.com
mailto:ops@londonoxfordairport.com
https://www.mototok.com/
https://www.mototok.com/
mailto:info@mototok.com
mailto:paul.acri@mototok.com
https://fb.com/MototokTugs


REGISTER NOW  |  nbaa.org/2022

REGISTER FOR THE WORLD’S LARGEST 
BUSINESS AVIATION EVENT
Join over 23,000 industry professionals for the most important three days of business 

https://nbaa.org/2022
https://nbaa.org/2022


MODERN
PERFECTION

AERISTO’s in house creative studio focuses

on providing clients with design-oriented

solutions and enhancements. Aeristo’s design

team is involved through the entire design 

process, implementing optimized materials, 

colors and details, adding both functional and 

emotional value to all designs.  

Dedication

https://aeristo.com/
https://aeristo.com/
mailto:sales@aeristo.com
https://www.instagram.com/aeristoleather/


Increased Asset Value, Increased Aircraft 
Availability, Remote Site Rescue and much 

 

® Enhanced

https://www.rolls-royce.com/



